Marketing Tidbits

Are you aware Shipco( can assist your customers who want a deaerator, but can’t afford one?  The secret for helping your customer is to build the deaerator in stages. This gives the customer an economical approach while building the deaerator over time. 
Simply let us know that your customer wants to end up with a deaerator and we will build the tank in code or non-code so that he can retrofit domes; modulating controllers; or valves at a later date.

If you start the process with your customer, the odds are in your favor that they will finish the purchasing process with you. 
Just think, you can build a high performance .005 Deaerator that was funded over multi-year budgets.  Shipco(  --- Putting the “custom” in Customer!!! 
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